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Presented by the 

South Sound Chapter
Date:  October 11, 2011
Time: 8:00 a.m. – 5:00 p.m.        Check-in:  7:30 a.m.
	Register Now!
	Location

	E-mail:    ncmasspresident@gmail.com 
Subject: NES Registration 10/11/2011
Attn:       NES Registration 

Mail:      NCMA South Sound Chapter
               P.O. Box 8907

               Lacey, WA 98509-8907
	Edna Lucille Goodrich Bldg
7345 Linderson Way S.W.

Tumwater, WA 98501

(360) 951-2005


	Participant Information - Print Clearly
( Update my contact information

	Name:
	
	NCMA Member #:
	

	Title:
	
	

	Organization:
	
	

	Address:
	(W/H)
	Suite/Apt.#:
	

	City:
	
	State, Zip:
	

	Phone Work:
	(               )             -                     

X.
	Fax:
	(          )             -                       

	E-mail:
	
	( Required for confirmation

	Emergency Contact:
	
	EC Phone:
	

	( Check here if you require special assistance or have special meal requirements

	

	Registration Fees (includes seminar materials and meals)

	Advance September 16, 2011
	Regular October 1, 2011

	( Member Price: $250.00
	( Member Price: $305.00

	( Non-Member Price: $300.00
	( Non-Member Price: $355.00

	( New Member Price: $250.00* ($125 membership payable to NCMA registration-separate  payments only)
	( New Member Price: $305.00* ($125 membership payable to NCMA registration-separate payments only)

	*Regular 1-year membership is $150; the $25 initiation fee is waived if payment completed with this registration. 

	

	Payment Method

	 Check Enclosed:
	( Payable to NCMA
	Check No.:
	

	Credit Card:
	( AMEX
	( VISA
	( MasterCard
	( Discover

	Total Charge Amount:
	$
	

	Card Number:
	
	Exp. Date: 
	

	Name on Card:
	
	Signature:
	


Payment must be made at the time of registration. NCMA does not accept purchase orders or requests for invoicing. NCMA accepts MasterCard, Visa, American Express, Discover, and personal/company checks.  Registration deadline is October 1, 2011 (5:00 PM PT). If not received by October 1, 2011 (5:00 PM PT), you must register on site. Space is limited; please plan accordingly. For planning purposes, please contact the Jaylene Barry if you intend to register onsite. Each individual must complete a separate registration form along with payment.

Cancellations, Substitutions, and Requests for Refunds 
All cancellations, substitutions, and requests for refunds must be submitted in writing. Registrants who are unable to attend the training must  e-mail their substitution, cancellation or refund request to the attention of NCMA South Sound Chapter; Attn: Jaylene Barry at ncmasspresident@gmail.com, on or before October 5, 2011 (5:00 PM PT). A $75 administrative fee will be applied to all cancellations received before October 5, 2011 (5:00 PMPT). No refunds will be issued for cancellations received after October 5, 2011 (5:00 PM PT). Refunds will not be issued for no-shows. Additional inquiries, contact the Jaylene Barry, (360) 951-2005 ncmasspresident@gmail.com. 
Presented by the 


South Sound Chapter








Jaylene Barry, CPM CPPB


(360) 951-2005


ncmasspresident@gmail.com











Location:    Edna Lucille Goodrich Building


7345 Linderson Avenue, S.W.


Tumwater, WA 98501


Date:  	October 11, 2011


Time:  	8:00 a.m. – 5:00 p.m.





SPEAKER:


Pamela Solis, CPCM, CCCM, CFCM, Fellow


Northrop Grumman Corporation - Integrated Systems








This highly interactive one-day seminar provides a thought provoking and comprehensive view of the world of performance-based buying and selling. The seminar is focused on the acquisitions of complex products, services, and integrated solutions in both the public and private business sectors. The seminar and accompanying book tackle the topic of Performance-Based Acquisition by breaking it down into simple, logical, actions and proven effective best practices. The seminar discusses more than 25 case studies from leading organizations form both government and industry. 








Earn 7 continuing education hours by attending this one full-day seminar!





COURSE OUTLINE:


Performance-Based Acquisition: The Essential Elements


What Senior Executives 7 Chief Acquisition Officers Should Know & Do to Improve Buying & Selling


Acquisition Teamwork-Roles, Responsibilities, and Much More


E-Business: Understanding Key Trends and Applying Best Practices


The Process for managing Opportunity and Risk in Complex Acquisitions


The Process for Creating a Supplier Value-Chain Best Practices & Case Studies


: Performance-Based Contracts: Five Critical Components


Performance/Balanced Scorecards: Best Practices & Case Studies


Price: Strategies, Methods, Arrangements, and Analysis





Every attendee will receive a copy of the Performance-Based Acquisition and its accompanying workbook 





Please contact the REGISTRAR for more information.
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About the program: 








